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www.newliferadiology.it

) New Life Radiology @ i

CE/MDR Certified

All the nuances

NEW DigiPort G Gun Type - 0.3mm focal spot NEW DigiPort C Camera Type - 0.4mm focal spot
the First Portable Dental X-Ray Made in Italy! available as wall mounted, mobile (on wheel),
Available as wall mounted, mobile (on wheel). CE/MDR certified mounted on dental unit CE/MDR certified
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X-RAYS SENSORS SCANNERS AND CBCT SCANNERS 3D PRINTERS

New Life Radiology
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GLOBAL LEADER IN
PORTABLE DENTAL
EQUIPMENT

CE-MARKED FOR
SALE IN THE EU!

The GO Ultra-Portable Dental System gives
distributors a premium portable unit option at a
better value (features, quality, fair price) and clinicians
a lighter, easier way to deliver portable dental care.

Only 34.6 cmWx23.6cmDx54.8cmH
Easy-to-use touch screen

Auto-sensing worldwide voltage switching, plus
24 VDC vehicle battery-compatible

Cleaner patient environment with filtered intake
and antibacterial exhaust air

Available with or without piezoelectric scaler
Made in USA; US FDA, Health Canada, and
CE-Marked (EU MDR)

Portable supply cart, chairs, light, stools, and
many other equipment options available!

@Asepﬁcoe

ONLY WEIGHS
15.45 KG

MOST POWERFUL
PORTABLE DENTAL
UNITINITS CLASS

2-YEAR
WARRANTY

DISTRIBUTORS
WANTED!

SEND INQUIRIES TO:

SGEFTER@ASEPTICO.COM
+1 425-210-7258

SCAN FOR VIDEO SCAN FOR MANUAL
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: 'Available in: Cartridges, bulk and millable discs. Processing equipment
— with high performing materials. Resins are available in a variety of
diameter/type cartridges to fit different injection units on the market.

Fb : @tcsdental
YT/In : @tcsdentalinc
www.tcsdentalinc.com

Unbreakable” by tcs: iFlex" by tcs: Karadent by tcs

The original, proven Polyolefin Semi-rigid
nylon thermoplastic thermoplastic polymer for full
for flexible partials. for flexible partials. dentures and clear

frameworks.

Abraham Cortina

VP of Business Development and Int'l Sales
abraham@tcsdentalinc.com
WhatsApp: +1 (562) 212-6876
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SAVE THE DATE

exocad reveals expanded program
highlights for Insights 2026

Global digital dentistry event to feature top international
experts and new program highlights

exocad, an Align Technology, Inc. company and a leading
dental CAD/CAM software provider, today announced ex-
tended program details for Insights 2026, taking place April
30-May 1, 2026, in Palma de Mallorca, Spain. Under the mot-
to “Calling all heroes,” the global event will bring together
dental professionals from around the world for two days
of knowledge exchange, product innovation, and highvalue
clinical and laboratory education.

A powerful lineup of international speakers

The expanded 2026 program will feature expert voices
in digital dentistry from across the laboratory and clinical
spectrum:

e Dr. Alexis loannidis (Switzerland), University of Zurich:
exploring communicationdriven restorative workflows.

e Caroline Kirkpatrick (Scotland), clinical dental techni-
cian: challenging conventional workflows and encourag-
ing crownandbridge technicians to rethink the possibili-
ties of removables.

e Dr. Zhigiang Luo (China/USA), University of Michigan
School of Dentistry: addressing the transformative pow-
er of the “digital patient” in modern care pathways.

e Seth Potter (Canada), digital designer and independent
certified trainer for exocad: demonstrating how modern
smile design can boost both treatment acceptance and
business growth.

e Michaela Sehnert (Germany), dentist and “Heroes
of digital dentistry” testimonial: sharing strategies to
strengthen patient communication and elevate esthetic
outcomes.

e Prof. Dr. Marco Tallarico (ltaly), University of Sassari:
presenting an interdisciplinary treatment workflow with
exocad ART and exoplan.

e Lukas Wichnalek (Germany/Mexico), dental techni-
cian: introducing a standardized method for esthetic pa-
tient data acquisition using TruSmile™.

Key leadership insights from exocad

The program will feature key leadership insights from
exocad, including “exocad: What’s new, what’s next,” pre-
sented by CEO Tillmann Steinbrecher, and Senior Marketing
Manager Niloofar Sotouhi, followed by “The inside track: ex-
ocad’s take on digital dentistry,” a panel discussion with CTO
Maik Gerth, CCO Novica Savic and Steinbrecher.

Exclusive iTero Diamond sessions
The Insights program will also feature exclusive sessions
by Diamond Partner iTero:

e Dr. Christian Coachman (Brazil), dentist and den-
tal technician: The seven steps towards modern
dentistry.

e Andrea Piantoni (Italy), CEO-IDI Evolution, Massi-
miliano Rossi (Italy), Head of Strategy and Marketing-
IDI Evolution, Dr. Federico Arosio (ltaly), dentist, and
Zelko Relic (USA), Executive Vice President and Chief
Technology Officer at Align Technology: ART: Advanced
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exocad

5%

TNl CALLING ALL

exocad Insights will take place from April 30 to May 1, 2026, in Palma de Mallorca, Spain.

Restorative Treatment - Accelerating Remarkable Trans-
formations Together.

Innovation expo, partner sessions and partner news

An innovation expo will feature manufacturers and dis-
tributors of dental materials, equipment, and CAD/CAM
showcasing their latest technologies. On day two, the Dia-
mond, Platinum and Gold partners will also hold dedicated
sessions to showcase their innovations and present cases,
with many planning product news and special updates spe-
cifically timed for Insights 2026.

New: Women in dentistry lunch

Insights 2026 will feature the inaugural “Women in den-
tistry lunch”—a networking and knowledgeexchange ses-
sion focused on professional development, leadership, and
visibility for women in dentistry. The program will include
a panel moderated by Christine McClymont, Global Head
of Marketing and Communications at exocad, and feature
Marjorie Andrade, dental lab tech and digital nomad; Beth
Collington, president of exocad America; and Michaela Seh-
nert, dentist and business owner. Participation requires pri-
or registration.

Spotlight country 2026: China

For the first time, exocad introduces a rotating spotlight
country concept. In 2026, China takes center stage with re-
gionspecific innovations, expert insights, and dedicated ses-
sions, celebrating one of the world’s most dynamic digital
dentistry markets.

Tickets, evening event and special activities

Team discounts are available on tickets. All tickets include
access to lectures, breakout sessions, the innovation expo
and the evening celebration “exoGlam night,” and a set of
new morning activities designed to help participants en-
ergize, inspire, and connect. Attendees can sign up for the
chance to flow into the day with our application specialists
doing Tai Chi or head out on a5k run.

More information is available at:
exocad.com/insights2026



exocad

DentalCAD 3.3 Chemnitz

The most intelligent

DentalCAD yet!

DentalCAD® 3.3 Chemnitz breaks new ground in workflow efficiency and has all
the tools you've been waiting for. Al Design*is now available for multiple units.
Enjoy enhanced abutment proposals automatically optimized for the respective
tooth position, and experience our new split denture workflow—design a bar and
its suprastructure seamlessly in one swift workflow. Upgrade now and join the
digital dentistry revolution: exoc.ad/chemnitz

*Available in selected markets. Territorial coverage of the registered trademarks is available on our webpage: exocad.com/imprint



EDITOR’S NOTE

Rethinking Globalization

When U.S. and lIsraeli forces launched coordinated
airstrikes against Iranian political, military, and nuclear
targets on 28 February 2026, initial attention focused
on missiles, air defenses, and the immediate military bal-
ance. Within days, however, it became evident that the
most significant consequences would not be confined
to the battlefield. The real shockwaves would travel
through shipping routes, energy markets, and financial
systems.

In an interconnected world, economic structures built
over decades for a stable era of globalization struggle
to function when globalization itself begins to fragment.
If the conflict continues, its economic repercussions are
likely to spread across global markets, potentially trigger-
ing a third major price surge since the pandemic.

Over time, globalization has produced a tightly in-
terwoven world economy, but it has also created crit-
ical points of vulnerability. The flows of manufactured
goods, raw materials, and people that sustain global
trade must pass through a handful of narrow maritime
corridors. These chokepoints include the 40-mile-wide
Strait of Malacca, through which roughly 80% of China’s
imported oil flows; the Panama Canal, only 91 meters
wide at its narrowest point; the Bab el-Mandeb Strait
between Yemen and Eritrea, which carries about 40% of
trade between Asia and Europe; and the Strait of Hor-
muz, through which roughly one-fifth of the world’s oil
supply travels.

Whether caused by accidents, natural events, or de-
liberate action, disruptions in any of these passages can
have similar global consequences. In 2024, for example,
drought severely restricted traffic through the Panama
Canal while Houthi forces disrupted shipping through
Bab el-Mandeb. The combined impact forced shipping

inews IDEM | 2026

companies to reroute vessels away from both routes,
contributing to roughly one-fifth of global inflation that
year. Climate pressures, such as Central America’s pro-
longed drought, further increase the likelihood and se-
verity of such disruptions. Even before the conflict with
Iran, global shipping patterns had already been altered by
attacks on merchant vessels in the Red Sea, prompting
major container lines to divert around the Cape of Good
Hope. Escalation with Iran introduces a second shock:
instead of navigating a single troubled corridor, shipping
companies now face simultaneous disruptions in both
the Red Sea and the Persian Gulf.

The conflict with Iran has transformed the Strait of
Hormuz from a strategic feature on the map into one of
the most critical transmission channels linking a regional
conflict to the global economy. Even a temporary clo-
sure or severe restriction would force global trade onto
longer and more expensive routes, increasing strain on
already fragile logistics networks and causing delays
throughout international supply chains. For policymak-
ers, corporations, and investors, this situation raises a
fundamental question: how much global economic risk is
concentrated in just a few maritime chokepoints?

The Gulf Cooperation Council (GCC) region—Bah-
rain, Kuwait, Oman, Qatar, Saudi Arabia, and the United
Arab Emirates—plays a central role in this global logis-
tics system, acting as a bridge connecting Africa, Asia,
Europe, India, and the United States. Dubai sits at the
heart of this network. Its main air-cargo airport—ranked
the world’s eleventh largest in 2024—serves as a major
re-export hub, where goods are received, stored, and re-
distributed worldwide. As trade routes are disrupted, re-
routing costs are likely to fall heavily on export-oriented
economies and, ultimately, on consumers.

This dependence on a limited number of transport
corridors underscores the need for long-term invest-
ment in more diversified and resilient supply chains. The
Iran conflict and the closure of the Strait of Hormuz
represent only the latest chapter in a broader pattern.
A series of shocks—pandemics, energy crises, regional
conflicts, and climate disruptions—has begun to reshape
how governments and businesses assess risk. Several
structural responses are already emerging. Many coun-
tries are diversifying their sources of energy while accel-
erating investments in renewable energy and efficiency,
particularly in Europe and parts of Asia, to reduce de-
pendence on any single region or transit route. Compa-
nies are reengineering supply chains to limit reliance on
vulnerable passages such as the Red Sea and the Strait of
Hormuz, even if this leads to higher operating costs. At
the same time, firms and governments are placing great-
er emphasis on geopolitical risk analysis and scenario
planning, combining insights from economics, security
studies, and insurance markets.

In this context, the Strait of Hormuz represents far
more than a narrow stretch of water. It has become a
test of the resilience of the current model of globaliza-
tion—and of how quickly companies and governments
can adapt when a single maritime corridor becomes the
focal point of the world economy.

voue EXPORT
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Baldo Pipitone
CEO Infodent S.r.l.

> baldo.pipitone@infodent.com
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FREE download from
implastation.com

GUIDE FOR
ZYGOMATICS

ImplaStation

TOOTH-SUPPORTED
SURGICAL GUIDE

STACKABLE
GUIDE

MUCOSA-SUPPORTED
SURGICAL GUIDE

INDIVIDUAL
IMPLANT PLANNING

BONE-SUPPORTED
SURGICAL GUIDE

10% off STL export packages price with promo code: IDEM2026
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Building New Implantology Partnerships

Across Europe

© DENTAL TECH

For decades, Italian dentistry has been
synonymous with precision, innovation and
craftsmanship. Built on this tradition, Den-
tal Tech develops implant systems designed
to combine reliability, manufacturing preci-
sion and prosthetic versatility, supporting
clinicians with predictable outcomes and

Today, Dental Tech is expanding its Euro-
pean distribution network and is looking for
motivated partners who share the same vi-
sion of quality, transparency and long-term
collaboration.

Dealers interested in becoming a Dental
Tech partner and discovering our implant

© DENTALTECH

COMPANIES LOOKING FOR DISTRIBUTORS

DENTALTECH
IMPLANT LINES

efficient workflows.

Beyond product quality, Dental Tech
believes that long-term success in implan-
tology is built on strong partnerships. The
company works closely with its dealers, of-
fering direct communication, fast support,
training opportunities and marketing col-
laboration to help partners grow their local
markets.

systems are invited to contact us to explore
potential collaboration opportunities.

Check our website to see if we are not
yet present in your country.

8 DENTALTECH

Visit us at Expodental Meeting

www.dentaltechworldwide.com Hall C1, Booth 10

www.dentaltechitalia.com
info@dentaltechworldwide.com
info@dental-tech.it
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ICANCLAVE, focus on autoclaves

© NINGBO ICAN MACHINES

ICQNCLAVE'

ICANCLAVE is a high-tech enterprise
originating in Europe, specializing in the re-
search, development, and production of
steam sterilizers and related infection con-
trol equipment. With over 20 years of ex-
perience in the industry, our company has o e
achieved 1SO13485 quality management sys- : = ™ =
tem certification and Medical Device Single -
Audit Program (MDSAP) certification by BSI.
Our sterilizers are also certified by leading
international authorities, including MDR(EU),
ASME, PED, and ETL. ICANCLAVE products
have been sold in more than 100 countries
and are registered in over 30 nations.

ICANCLAVE Steam Sterilizers & Auxiliary Devices

» www.icanclave.com
> sales@icanclave.com

AT AT

Superior Quality to all Customers Worldwide -89

© TAIWAN GLORY LEE PIN ENTERPRISE

GLORY LEE PIN is the key manufacturer of
Dental Lights, Equipment and Spare parts in
central of TAIWAN.

Based on senior engineers’ experience in
the mechanical industry, we’ve concentrated
our efforts on Dental Lights, Equipment and
Spare parts since 1991.

Stable quality guarantee is our promise to all
customers domestic and overseas.

Our product line includes Dental Lights,
Arms for video/camera and monitor, 3-Way
Syringe, Suction/Saliva valves, Foot control,
Handpiece tubing/Mobile delivery system, Var-
ious Air valves, Small Fittings and for more de-

LEE PIN ENTERPRISE CO., LTD.

Professional Manufacturer of All Acce: for Dental Unit

tails kindly please visit our website at dop ey ADD: No.16,Fuping Rd, Taiping
dideq g City, Taichung County 411, Tawan
w0 Joan el TEL: +886-4-22781355

» www.allindentpro.com
> leepin.glory@gmail.com

FAX: +8B6-4-22781380

E-MAIL: leepin.glory@gmail.com WEBSITE: www.allindentpro.com
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DynaFlex’

INNOVATIVE ORTHODONTIC PRODUCTS

NorrisSYSTEM

FEATURES ../ BENEFITS

SCANTO
LEARN MORE

Norris 20/26° Brackets 5
e Nickel-Free Chromium Cobalt Alloy
e |ntegrated Hooks

e Universal Bicuspid Hooks

e .020x.026 Slot

e Rounded Leading Edge Of Door

Norris Extra Broad Archwire

e Maximum Leveling & Alignment

e Treating Posterior Cross Bite

e Produces A Beautiful Broad Smile

e Pre-Stopped 30% Broader
e 19 x 25 "Rounded Rectangular” Arcﬁr\)v??e(g: ?rhzrﬁ;ket

® SCAN TO

LEARN MORE
BONDABLE

Great For Aligners {% X
Specifically for use alongside H

aligners, CS°5 Bondable ' _
seamlessly integrates into o |
various orthodontic treatment
plans for enhanced efficiency’.

Low-Force Spring Delivers

150 Grams Of Force

Gentle, Effective
Correction \ )

. . | iy
The low-force spring which .\w. '
generates 150 grams of force, N )/
chgm;amgd with low-profile VLow-ProfiIé

ondable pivot ensures Bondable Pivot

predictable results’. & Screw

GLACIERLTR

LONG-TERM RETENTION SCANTO
LEARN MORE
Indestructible Material Trusted for
Long-Term Smile Preservation.
4 )\
- J
Features & Benefits

e Clear & Comfortable °
e FEasy To Trim °
e Enhanced Durability °

Available In Round (125 mm) & Square (127 mm x 127 mm) Sheets
.89 mm (.035) & T mm (.040).

Resistance To Cracking
Built For Long-Term Use
Grab-Force Technology

DynaFlex’

PRECISION 2=

. =¥k
®
Aligner Buttons
LEARN MORE
The Only Bondable Buttons Designed
Specifically For Clear Aligners.
/ . -
Y
/ L= . g A -
G2 Metal Metal Mini G2 Clear G2 Clear Mini

Features & Benefits

e Base pad is tailored to fit the shape of the aligner cutout windows.
e Maximum surface area for a reliable bond strength.

e Base pad is contoured to fit the tooth at the gumline.

e Enhanced button head simplifies attaching different sized elastics.
e Positioning dimple on the button head for precise placement.

www.dynaflex.com | +1 (314) 426-4020

For International Doctors Contact Your Local DynaFlex Distributor In Your Respective Area/Country

or Ralph Esguerra, Vice President Of International Sales At +1-760-300-9764 or ralphe@dynaflex.com

032426 © 2026 DynaFlex®, Lake St. Louis, MO 63367. All rights reserved. It is a violation of copyright law to reproduce all or part of this material, including photography, without the permission of DynaFlex®



0
=
I
(Y
-
I
(Y
-
=
=
=
w
-4
(-%

COMPANIES LOOKING FOR DISTRIBUTORS

10

Precision Cutting for Delicate Surgical Procedures
KIATO Fine Surgical Blades from Aditya Dispomed

© ADITYA DISPOMED PRODUCTS

For delicate surgical procedures, blade
geometry, sharpness and tactile control
are essential. The KIATO Fine Blade range
from Aditya Dispomed has been developed
to deliver highly precise incisions in proce-
dures where surgical finesse is critical.

The KIATO Fine Blade range reflects a
unique combination of engineering tradi-
tions originating from the renowned Braun
surgical blade legacy together with Aditya
Dispomed’s decades of expertise in preci-
sion blade manufacturing. This fusion of
historic blade design knowledge and mod-
ern manufacturing technology enables the
production of fine surgical blades with ex-
ceptional sharpness, consistency and relia-
bility.

Manufactured from high-grade Swedish
stainless steel, the blades feature refined
cutting geometries and slim profiles that
enable controlled access in confined oper-

o
Kiato

The smart choice for sharp blades

ative fields. They are particularly suited for
dental surgery, periodontal procedures,
microsurgery, and cosmetic applications
where delicate tissue handling is essential.

Produced under ISO 13485 quality sys-
tems, the blades undergo precision grinding
and sharpening for consistent performance.
They are gamma sterilised and individually
packed in easy-peel foil packs compatible
with standard handles.

Aditya Dispomed distributes surgical
blades to over 8o countries worldwide.

» www.adityadispomed.com
> sales@adityadispomed.com

Visit us at IDEM 2026
Hall F, Booth Sog
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CORITEC 650i PRO Series Sets a New Benchmark

in Premium Dental Milling

© IMES-CORE

The brand-new CORITEC 650i PRO Se-
ries from imes-icore marks a true premium
breakthrough in dental milling technology.

Built on a solid granite base and powered
by next-generation linear motor drive tech-
nology, this machine delivers uncompromis-
ing precision even for the most complex indi-
cations. Its robust 5.7 kW spindle and speeds
of up to 50,000 rpm provide flawless surface
quality and exceptional productivity.

Advanced hybrid capabilities enable
seamless integration with metal 3D-print-
ing workflows, allowing direct reworking of
printed restorations.

small tools. Big Impact.

© MICROCOPY

Dental burs may be small, but their impact
is critical. High-quality burs help dentists
work faster, more precisely, and with
greater confidence - supporting predictable
outcomes and smoother procedures.

Not all burs are created equal. Low-
quality burs can lead to poor clinical results,
longer procedures, handpiece wear, and
increased chair time.

For over 35 years, Microcopy has been
trusted worldwide for sharp, strong, and
dependable pre-sterilized burs designed for
consistent performance. With an extensive
portfolio of 3000+ SKUs - including burs,
polishers, saliva absorbents, strips, and bite
tabs - we help distributors offer solutions that
meet everyday demand across practices.

And the new combined turn milling
technology allows innovative productivi-
ty-workflows for a better performance.

For dental laboratories and milling centers
demanding speed, versatility, and unmatched
quality, the CORITEC 650i PRO Series sets a
new standard for what is possible.

Visit us at IDEM 2026 k INNOVATIVE
rman Pavilion, Booth M TURN MILLING
German Pavilion, Booth Mog ! PROCESSING

> dental@imes-icore.com
> https://digital.imes-icore.com/en/coritec-650i-pro-series

' microcopy.

Microcopy continues to expand its global
distribution network. If you’re looking to
grow your rotary business, we provide
premium quality at competitive pricing,
backed by dedicated support in sales,
marketing, and regulatory.

Contact us today to learn more.

> www.microcopyintl.com
> sales@microcopyintl.com

Visit us at IDEM 2026, Singapore, 17-
19 April 2026, Microcopy, Booth Q18

Visit us at Morocco Dental Expo 2026,
Casablanca, Dental Project, Booth A2 & A3

Small Tools.
BIG IMPACT

# Trusted U.S. premium brand
# Over 3,000 SKUs

# Competitive pricing

#® Full product support

' microcopy.

Want to grow your rotary business?
With Microcopy, it's easy (and fun)

Join our global network of 60+ partners today!

microcopyintl.com

2026 | inews IDEM

Imes-icore’

Dental & Medical Solutions

SH4O0LNGIYLSIad 404 ONINOOT SIINVAWOD
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TCS Millable Discs Precision You Can Trust

o TCS

Since 2000, TCS has been at the fore-
front of manufacturing premium resins
and advanced equipment for the fabrica-
tion of flexible partials and dentures. TCS
resins are designed to create the most
comfortable, lightweight, and durable flex-
ible partials, providing an optimal solution
for patients with missing teeth.

Now, TCS resins are available in Mill-
able Discs to create precise, well-fitting
restorations with minimal finishing re-
quired. They are perfect for labs wanting
to achieve flawless results with every case.

Q-Match Flow™ Universal

o B.J.M. LABORATORIES

Choose from two outstanding BPA and mon-
omer free thermoplastic resins, Unbreakable™
and iFlex™, both available in a variety of natural
looking shades. TCS Millable Discs offer the ver-
satility, efficiency, and aesthetic excellence your
lab needs to stand out and succeed in today’s
competitive market.

» www.tcsdentalinc.com
> info@tcsdental.com

Visit us at IDEM 2026
Hall F, Booth Q11

Q-Match Flow™ Universal (B.J.M.
Laboratories Ltd.) is a new highly-filled,
universal shade flowable composite indi-
cated for all classes of direct restorations
in the anterior and posterior regions in a
flowable viscosity.

Q-Match Flow Universal has higher
flexural strength, modulus, and radiopaci-
ty than 3M Filtek Supreme Flowable. This
is the highest flexural strength recorded at
the Dental Advisor laboratories for a flow-
able composite and rivals the strongest
packable composites. The flexural mod-
ulus of Q-Match Flow Universal is also
among the highest recorded for the flow-
able composite and is stiffer than many

packable composites on the market. The
compressive strength of Q-Match Flow
Universal is within range of the compres-
sive strength of natural tooth structure
indicating it is strong enough to withstand
compressive occlusal forces. The radiopac-
ity of 290% makes this composite easily
distinguishable from tooth structure on
radiographs.

» www.bjmlabs.com
> info@bjmlabs.com

Visit us at IDEM 2026
Hall F, Booth T23

GO Ultra-Portable Dental System
now CE-MARKED FOR SALE IN THE EU!

o ASEPTICO

New in the EU. Proven worldwide. A pre-
mium portable delivery system alternative
at a better value.

Only weighs 15.45 KG.

Most powerful portable dental unit in
its class.

2-year warranty.

The GO Ultra-Portable Dental System
delivers high-performance air, water, and
suction in a compact footprint designed
for real-world mobile care. Built by Asep-
tico in the USA and backed by responsive
service and parts support, the GO Ul-
tra-Portable Dental System is engineered
for demanding environments, from mobile
dentistry to humanitarian outreach and
clinic overflow.

Show the GO Ultra-Portable Dental
System as a complete system with the
GO Cart and portable accessories for or-
ganized storage, transport, and a cleaner
workflow. Clinicians get a lighter, easier
setup without giving up power. Distribu-
tors get a premium portable category op-
tion that stands out the moment it is seen.
DISTRIBUTORS WANTED!

Send inquiries to:
> sgefter@aseptico.com
> +1 425-210-7258

> www.aseptico.com/go-eu

Visit us at IDEM 2026
Hall F, Booth Qo2
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After 40 years,

our 1ogo
has changed.

But the high quality of our
dental materials remains the same.

GCImp Bonasil A+

Vinyl Polysiloxane
Impression Material

R create bright smiles

[5] DMP Dental Industry S.A.
www.dmpdental.com
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HORICO: New IPR Bur System
Drastically Simplifies
Space-Gaining Requirement

IPR (interproximal reduction) is a mainstay in orthodon-
tic treatment. The usual options for IPR are strips, discs,
and burs. With strips, the practitioner must start off with
an unfolded strip and once some space is created, move on
to a thicker strip and work interproximally until the desired
amount of space is achieved. This is time consuming, espe-
cially in the posterior regions, and can be uncomfortable for
the patient.

Discs provide a quicker alternative to achieving space,
but if not handled properly, can cause trauma to the teeth,
tongue, lips, or cheek. In addition, because the discs are usu-
ally not flexible, the contact achieved may be too flat.

Burs offer another quick alternative to gaining space, but
typical bur used for IPR is flame-shaped (figure 1). These can

/’

Fig 1. Tapered contact from flame-shaped IPR bur

create an anatomical problem where the incisal portion of
the contact is too wide or open. In addition, bur manufac-
turers rarely label their products with the exact diameter of
the bur at each section, meaning that the tip of the bur will
have a smaller diameter than the base of the bur, and the
practitioner will not typically know any of those dimensions.
If aligner prescriptions call for 0.2, 03, 0.4 or o5 mm of
space between the contacts, typical burs used for IPR can-
not easily create those specific amounts without constantly
measuring the sites.

Cali-Bur IPR Solution from HORICO
The new Cali-Bur IPR solution simplifies interproximal re-
duction (IPR) and addresses the challenges associated with
bur-based space creation, particularly when using aligners.
This issue was successfully resolved with the help of an idea
from Dr. Howard Fine, Director of the Postgraduate Or-
thodontic Program at Touro College of Dental Medicine, NY.
It is a series of 3 burs with the following features
(figure 2):

NO DIAMOND 0N COLLAR
o damage ba incisal ecges ol

teeth If bur ruts bucco-Sngually ENGRAVED WITH NOTCHES

# FOR EAZY IDENTIFICATION

BLR FITS STANDARD HIGH
SPESED HAND.PIECES

03 mn Camm 05 mm
THREE SIZES OF CYLINDRICAL BURS IN DIAMETERS THAT CORRESPOND TO TYPICAL ALIGNER
PROTOCOLS

Fig 2. Features of Cali-bur system
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1) The burs are practically cylindrical, meaning that the
amount of enamel reduction is the same whether the
bur is held horizontally or vertically (figure 3). In addition,
the resultant contact will be flat instead of wider incisally,
therefore being more anatomic. In addition, unlike discs,
the burs can be used to contour the interproximal edges.

2) The burs have diameters that correspond to the typ-
ical amounts dictated in aligner treatment protocols:
0.3, 0.4 and 0.5 mm. This means that the bur will pro-
duce the exact amount of IPR desired without the need
to measure the site.

3) The burs are notched for easy identification: one notch

for 0.3 mm, two notches for 0.4 mm and three notches

for 0.5 mm, to clearly identify the exact diameter.

The burs do not have diamond on the collar, unlike other

burs designed for IPR (figure 3). This means that the bur

will not cut the incisal edge as it passes through the con-
tact point.

<

4

Fig 3. Cylindrical shape of Cali-bur means
can be held vertically or horizontally

5) The burs are designed and manufactured in Germany,
known for precision toolmaking.

6) The burs can be multi-use as desired, using typical sterili-
zation procedures.

There are a few considerations for the practitioner to
be aware of when using the Cali-Bur system. First, the
burs should be used with copious amounts of water, to
minimize friction and prolong the integrity of the bur.
Second, the bur should be held straight to produce the
desired flat contact, and the practitioner should use a
swiping motion from buccal to lingual and/or gingival
to incisal, again to reduce friction and maintain bur in-
tegrity. The bur can also be held horizontally as desired
since the cylindrical shape means uniformity of diameter
throughout the cutting surface of the bur.

In cases requiring significant IPR, this system can be a
game changer. It is fast, easy, accurate, and most important-
ly, comfortable for the patient, especially in the posterior ar-
eas where this procedure can be difficult.



Cali-Bur

The IPR Kit for precise interproximal spaces

and optimal treatment results.

| The new stripping system,
designed & manufactured by the
inventor of the metal-strips.

HOPF, RINGLEB & CO. GMBH & CIE. info@horico.de www.horico.de
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Kazakhstan stands as the largest and one of
the most dynamic emerging markets in Central
Asia, supported by its vast natural resources,
strategic location between Europe and Asia, and
ongoing economic reforms. Since gaining inde-
pendence in 1991, the country has made signifi-
cant progress in building a stable macroeconomic
environment, attracting foreign investment, and
positioning itself as a regional hub for trade, logis-
tics, and energy. Despite these achievements,
structural challenges persist, including economic
dependence on extractive industries and regional
inequalities in development.

At the same time, Kazakhstan’s healthcare
system has been undergoing a gradual transfor-

mation. Moving away from its Soviet-era, hospi-
tal-centered model, the government has intro-
duced reforms aimed at improving efficiency,
expanding access, and enhancing service quality.
However, disparities between urban and rural
areas continue to affect healthcare delivery and
outcomes.

The dental sector reflects these broader
trends, with a strong presence of private provid-
ers and a growing demand for modern technolo-
gies and services. While major cities benefit from
advanced facilities, access remains uneven across
the country. Together, these dynamics create
both challenges and promising opportunities for
international stakeholders.
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Ethnic Composition of Kazakhstan Population
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1. Economic, political and social overview

Kazakhstan is the largest country in Central Asia
and one of the region’s most important emerging
markets. Since gaining independence from the Sovi-
et Union in 1991, it has undergone a broad process of
political, economic, and social transformation. Thanks
to its strategic position between Europe and Asia and
its vast territory of approximately 2.7 million square
kilometers, the country increasingly serves as a re-
gional hub for trade, logistics, and investment.

Kazakhstan has a population of around 17.6 mil-
lion people and a relatively young demographic
structure, with a median age of just over 30. Its so-
cial fabric is marked by significant ethnic and cultural

diversity, reflecting the country’s historical role as a
crossroads of civilizations. Ethnic Kazakhs form the
majority, alongside a substantial Russian minority
and other ethnic communities. This diversity is also
reflected in religion, with Islam as the predominant
faith, followed by Christianity, especially Russian Or-
thodoxy.

Economically, Kazakhstan is the largest economy
in Central Asia, supported primarily by its abundant
natural resources, including oil, gas, and minerals.
With a GDP of around USD 184 billion and GDP per
capita (PPP) above USD 25,000, the country has
built a relatively solid macroeconomic base. At the
same time, however, structural challenges remain,

Religious Composition of Kazakhstan

1 Muslim m Christian Other
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Dentists Distribution including dependence on the extractive sector, bu-
reaucratic inefficiencies, and regulatory complexity.

2. Overview of the healthcare system

Kazakhstan’s healthcare system has changed sig-
: nificantly since independence. Originally based on
the Soviet model, it was historically centered on
hospital care, with less emphasis on prevention and
primary healthcare. Over the past two decades, the
government has introduced reforms aimed at mod-
FS - iz ernizing the sector, improving service quality, and

TN S UNM popUabin increasing access to healthcare across the country.

Healthcare expenditure currently accounts for
approximately 4.4% of GDP, a level that remains
relatively modest compared with many European
countries. Nevertheless, Kazakhstan has invested in

Health Workers per 100,000 Population hospital infrastructure, equipment modernization,

- and workforce development. These efforts have con-

Fe o = tributed to improvements in service capacity, espe-
o cially in the country’s largest urban centers.

Despite this progress, major disparities persist be-

™ tween urban and rural areas. Cities such as Almaty
and Astana concentrate the best-equipped facilities
- and a larger share of medical professionals, while

many rural and remote regions continue to experi-
— L - i ence shortages of staff, limited access to specialized
0 e o services, and weaker healthcare infrastructure. This
e uneven territorial distribution remains one of the key

structural challenges for the system.

Kazakhstan has also worked to improve its busi-
ness and institutional environment, which indirectly
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Distribution of Dental Healthcare Organizations

supports healthcare modernization by making the
country more attractive to foreign investors and
international suppliers. For the health sector, this
means a gradual opening to partnerships, imported
technologies, and higher-value medical services.

3. Overview of the dental sector

Kazakhstan’s dental sector is characterized by a
strong role for private providers. While public den-
tal services are still present, most dental care is
delivered through private clinics and individual
practices, especially in the main urban centers. This
reflects a broader trend toward privatization in den-

tistry, where private operators often provide bet-
ter-equipped facilities and a wider range of services.

The sector, however, remains unevenly developed.
Access to quality dental care is significantly better in
cities such as Almaty and Astana, while rural com-
munities frequently face shortages of dental infra-
structure and professionals. One of the main chal-
lenges is the unequal distribution of dentists, with
urban areas showing much higher dentist-to-popula-
tion ratios than rural regions. As a result, many peo-
ple outside the major cities struggle to access even
basic dental care.

Preventive dentistry also remains limited. Avail-
able data indicate that a substantial share of the
population, particularly in rural areas, suffers from
untreated cavities and delayed access to treatment.
This suggests that oral healthcare is still often driven
by urgent need rather than routine prevention.

From a market perspective, Kazakhstan offers inter-
esting opportunities because the broader medical and
dental technology sector depends heavily on imports.
Domestic production is limited, and much of the equip-
ment used by clinics and hospitals comes from abroad.
This creates favorable conditions for international sup-
pliers of dental technology, diagnostics, instruments,
and treatment solutions, particularly as demand for
modernization continues to grow.
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Tajikistan: economic
dynamics and challenges
in the healthcare and
dental sectors

Tajikistan offers a little-known yet insightful case for understanding emerging healthcare systems. Strong economic growth,
high reliance on remittances, and significant territorial disparities shape access to services. Both the healthcare and dental
sectors reveal structural challenges, while also presenting concrete opportunities for future development and reform.

1. Economic, political and social overview

Tajikistan is a country that rarely appears in global head-
lines, yet it offers an interesting perspective for those ana-
lyzing emerging healthcare markets. Located in Central
Asia, the country has experienced solid economic growth in
recent years, with real GDP expanding by 8.4% in 2024 and
maintaining a strong pace at 8.2% in the first quarter of
2025, according to the World Bank. However, the structure
of the economy reveals a distinctive characteristic: a large
share of domestic demand is influenced by remittances
from citizens working abroad, which represented roughly
49% of GDP in 2024.

This dynamic creates an economy that operates on two
interconnected engines. On the one hand, domestic sec-
tors such as services and industry support growth; on the
other, external income flows sustain household consump-
tion. As a result, purchasing power can fluctuate depending
on external economic conditions, affecting spending on
services such as healthcare.

Socially and territorially, the country remains charac-
terized by disparities between urban and rural areas, par-
ticularly in access to infrastructure and services. Tajikistan
is also a highly mountainous country, which adds logistical
challenges to the delivery of public services. These struc-
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tural factors shape not only the economy but also how citi-
zens access healthcare and other essential services.

2. Overview of the healthcare system

Tajikistan’s healthcare system still reflects elements of its
Soviet legacy, particularly in terms of central organization
and the strong role historically played by the public sector.
In recent years, however, the country has been undergoing
a gradual reform process aimed at strengthening Primary
Health Care (PHC) and expanding progress toward Uni-
versal Health Coverage (UHC). According to the World
Health Organization, these reforms focus in particular on
the development of family medicine and the strengthening
of first-level care services.

One of the main structural challenges of the system con-
cerns financing. Public health expenditure remains relative-
ly low compared with many other countries, estimated at
around 1.9% of GDP in 2021. As a result, the system relies
heavily on out-of-pocket payments, meaning that many
healthcare services are financed directly by patients.

This financial structure significantly influences access
to care. When healthcare costs fall largely on households,
many services are postponed or reduced to urgent in-
terventions. In addition, geographical and infrastructural
constraints—particularly in remote and mountainous re-
gions—can limit access to facilities and healthcare profes-
sionals. Strengthening PHC is therefore seen as a key strat-
egy to improve early diagnosis, prevention, and continuity
of care throughout the country.

Per-capita dental spending (2019)
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3. Overview of the dental sector

The dental sector in Tajikistan reflects many of the
structural characteristics of the broader healthcare
system. According to the WHO Oral Health Coun-
try Profile, the burden of oral disease in the country
remains significant. In 2019, the estimated prevalence
of untreated caries in deciduous teeth among chil-
dren aged 1-9 reached 48.3%, while untreated car-
ies in permanent teeth among people aged 5 and
older was estimated at 35.0%. Severe periodontitis
affected around 10.8% of the population aged 15
and above, while edentulism among adults aged
20+ was estimated at 8.6%.

These figures highlight a substantial prevention
gap and indicate that many patients enter the dental
care pathway at a relatively advanced stage of dis-
ease. Access to services is further influenced by the
organization of the healthcare system. In public pri-
mary care facilities, some basic oral health services—
such as screening, urgent care, and basic restorative
procedures—were reported as unavailable in 2021.

The dental workforce is relatively limited com-
pared with European standards, with 1,289 dentists
recorded in 2014, corresponding to a density of 1.6
dentists per 10,000 inhabitants. At the same time,
total dental spending remains very low, estimated at
USD 31 million in 2019, or USD 3.3 per capita. As a re-
sult, dental demand is often driven by urgent care needs
rather than routine prevention.
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Uzbekistan: growth,
reform, and evolving
healthcare dynamics

Uzbekistan is rapidly emerging as a key Central Asian economy, driven by demographic expansion and ambitious reforms.
Sustained growth, healthcare modernization, and rising private sector participation are reshaping service delivery. However,
structural inefficiencies, regional disparities, and reliance on out-of-pocket spending continue to influence access, including

within the dental sector.

1. Economic, political and social overview

Uzbekistan is emerging as one of the most dynamic econ-
omies in Central Asia, supported by demographic growth,
structural reforms, and increasing international openness.
With a population of 36.36 million in 2024, according to
the World Bank, the country is the most populous in the
region, and projections by the International Monetary Fund
suggest it could reach around 38.5 million inhabitants by
2026. The demographic structure is relatively young, with
approximately 63% of the population aged between 15
and 64, creating favorable conditions for long-term eco-
nomic development and consumer market expansion.

Over the past decade, Uzbekistan has undergone a sig-
nificant process of economic transformation. Since Pres-
ident Shavkat Mirziyoyev took office in 2016, the gov-

ernment has implemented a broad reform agenda aimed
at modernizing the economy, improving governance, and
attracting foreign investment. These reforms are part of
the national “New Uzbekistan Development Strategy
2022-2026.

Macroeconomic indicators confirm this momentum.
GDP growth reached 6.5% in 2024, while forecasts by the
IMF suggest growth could remain close to 5.8-6% annu-
ally in the coming years. Despite this progress, structural
challenges remain, including the strong role of the state
in key sectors and a continued dependence on imports
of technology and industrial goods. Remittances from
migrant workers abroad also remain an important source
of income for households, representing about 14.4% of
GDP in 2024.

RealGUIDE

\
UNIVERSAL OPEN SYSTE! 6 o

A UNIVERSE IN MOTION
The power of Al & Cloud wherever you want

\GU\DEM 9oeg

nr

2026 | inews IDEM

sSNJ>04d

23



FOCUS

24

Key Health Indicators in Uzbekistan
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2. Overview of the healthcare system

Uzbekistan’s healthcare system has been undergoing a
gradual process of modernization in recent years. Like many
countries of the former Soviet Union, the country inherited
a highly centralized system characterized by a strong hos-
pital orientation and relatively weak primary care services.
Following decades of underinvestment after independence,
the government has introduced a series of reforms aimed
at improving efficiency, expanding access, and strengthen-
ing healthcare infrastructure.

According to the WHO European Observatory on
Health Systems and Policies, current reforms focus on
three main priorities: the modernization of healthcare fi-
nancing, the strengthening of primary healthcare ser-
vices, and the digitalization of medical systems. One of
the most notable initiatives has been the introduction of a
pilot health insurance program in the Syrdarya region
in 2021, designed to test new mechanisms for financing
healthcare and coordinating service delivery. The govern-
ment intends to gradually expand this model nationwide.

Healthcare spending has increased in recent years, sup-
porting the construction and modernization of hospitals
and medical facilities. Nevertheless, important challenges
remain. The World Bank estimates that current health
expenditure reached around 6.7% of GDP in 2023, but
a significant share of healthcare costs continues to be fi-
nanced through out-of-pocket payments by households.
In addition, healthcare infrastructure remains unevenly dis-
tributed, with better services concentrated in major urban
centers such as Tashkent, while rural areas often face short-
ages of equipment and medical professionals.

Prevalence of Oral Diseases in Uzbekistan
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3. Overview of the dental sector

The dental sector in Uzbekistan reflects both the pro-
gress and the structural challenges of the broader health-
care system. According to the WHO Oral Health Country
Profile for Uzbekistan (2022), oral diseases remain wide-
spread in the population. The most recent comparable esti-
mates refer mainly to 2019, indicating a high prevalence of
untreated oral conditions.

Economic indicators also highlight the scale of the dental
sector. Total dental expenditure was estimated at approxi-
mately USD 218 million in 2019, corresponding to USD 6.6
per capita. At the same time, productivity losses linked to
untreated oral diseases were estimated at USD 167 million,
illustrating the broader economic impact of oral health con-
ditions.

Access to dental services remains uneven across the
country. Rural regions often experience shortages of dental
professionals and specialized services, while many patients
seek treatment only when symptoms become severe rath-
er than through regular preventive care. The expansion of
private healthcare providers—growing from around 3,500
in 2017 to more than 6,000 by 2020—suggests an in-
creasing role for private dentistry as the healthcare system
continues to evolve.
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How Middle East Energy
Disruptions Could Reshape
Investment Planning in ASEAN

For companies evaluating investment or expansion
in Southeast Asia, the escalation involving Iran intro-
duces a new variable that must now be embedded
directly into project planning. The immediate effects
are visible in higher crude benchmarks, maritime in-
surance premiums, and disruptions across key ship-
ping corridors connecting the Middle East, Asia, and
Europe.

However, the most important transmission chan-
nel for ASEAN investors is not the oil price alone. It
is the extension of liquidity cycles across export-ori-
ented economies as longer transit times and higher
freight costs expand working capital requirements.

Higher energy prices increase import bills and fis-
cal pressure in net fuel-importing economies. War-
risk insurance and rerouted shipping lanes raise
logistics costs. A stronger US dollar increases the
local-currency burden of foreign-denominated liabil-
ities. These pressures interact across supply chains,
financing structures, and industrial cost bases. For
investors evaluating capital deployment in the region,
the relevant question is therefore not whether vol-
atility will affect ASEAN, but how the transmission
mechanisms differ across individual economies.

Volatility transmits unevenly across ASEAN

ASEAN economies differ significantly in energy
dependence, export concentration, fiscal flexibility,
and currency management. As a result, geopolitical
shocks rarely affect the region uniformly. Net ener-
gy importers experience inflation and fiscal pressure.
Export-heavy manufacturing economies face extend-
ed cash conversion cycles as goods remain longer in
transit. Financial hubs absorb capital flow volatility
differently from industrial platforms.

These structural differences mean that sustained
geopolitical tension is more likely to produce diver-
gence in project performance than a synchronized
regional slowdown. Investment outcomes increasing-
ly depend on country-specific exposure rather than
regional growth narratives.

Indonesia: Fiscal transmission with domestic
demand cushion

Indonesia consumes approximately 1.6 million bar-
rels of oil per day while producing roughly 600,000
to 700,000 barrels domestically, leaving a structural
import gap. Elevated global benchmarks increase the
national fuel import bill and place pressure on fiscal
balances. During previous energy price spikes, gov-
ernment spending on fuel subsidies and compensa-
tion exceeded IDR 300 trillion (approximately US$20
billion), highlighting the scale of fiscal exposure when
domestic price stability must be maintained.

Currency dynamics can amplify these pressures.
Periods of global risk aversion have historically
pushed the rupiah lower, increasing the local-curren-
cy burden of servicing US dollar-denominated corpo-
rate debt and raising the cost of imported industrial
inputs. Energy-intensive industries such as cement,
steel, and petrochemicals also face higher electricity
tariffs when global fuel benchmarks rise.

At the same time, Indonesia benefits from one of
the largest domestic consumer markets in South-
east Asia. Household consumption accounts for
more than half of national GDP, creating a demand
base that is less dependent on external trade cycles.
Growth in digital services, infrastructure develop-
ment, and urban consumption continues to anchor
long-term economic expansion. For investors target-
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ing domestic-oriented sectors, Indonesia’s internal
demand provides a structural buffer against external
energy volatility.

Vietnam: Export liquidity exposure with supply
chain momentum

Vietnam’s economy is among the most export-ori-
ented in Asia, with exports exceeding 9o percent of
GDP. Electronics manufacturing alone contributes
more than 30 percent of outbound shipments. This
high level of integration into global supply chains
makes Vietnam particularly sensitive to disruptions in
maritime logistics.

Extended shipping durations increase the time that
inventory remains in transit, forcing exporters to fi-
nance additional working capital to sustain produc-
tion cycles. Even modest delays can expand liquidity
requirements across electronics, textiles, and indus-
trial manufacturing sectors.

Vietnam also faces exposure to global energy mar-
kets as industrial electricity demand increasingly re-
lies on imported LNG. While exchange rate manage-
ment provides a degree of stability, periods of capital
outflow can still lead to controlled depreciation that
raises hedging costs for foreign-funded projects.

Despite these vulnerabilities, Vietnam continues
to benefit from structural supply chain relocation
trends. Multinational manufacturers have steadily ex-
panded operations in the country as part of broader
diversification strategies away from single-country
production models. Competitive labor costs, expand-
ing industrial parks, and strong regional trade inte-
gration reinforce Vietnam’s position as a major manu-
facturing hub even when logistics volatility increases.

Thailand: Manufacturing cost pressure with in-
dustrial ecosystem depth

Thailand’s exposure to global energy volatility
stems largely from its role as a regional manufactur-
ing platform. The country imports most of its crude
oil and relies heavily on LNG for electricity genera-
tion, making industrial power costs sensitive to global
fuel prices.
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Manufacturing sectors concentrated in Thailand’s
industrial corridors face margin pressure when elec-
tricity tariffs and logistics costs rise simultaneously.
The automotive industry illustrates this sensitivity
clearly. Contributing roughly 10 percent of national
GDP and between 15 and 20 percent of exports, the
sector depends on tightly coordinated international
supply chains for both components and finished ve-
hicles.

Freight volatility and extended transit times can
disrupt these supply chains and reduce pricing flexi-
bility in export markets. However, Thailand’s long-es-
tablished manufacturing ecosystem provides signifi-
cant structural advantages. Dense supplier networks,
experienced labor pools, and advanced logistics in-
frastructure create high switching costs for multina-
tional manufacturers considering relocation. These
industrial clusters often outweigh short-term cost
fluctuations.

Malaysia: Energy revenue buffer with high-val-
ue manufacturing

Malaysia occupies a hybrid position within ASEAN’s
energy landscape. The country produces approxi-
mately 600,000 barrels of oil per day and is one of
the region’s largest exporters of liquefied natural gas.
These hydrocarbon revenues provide a partial fiscal
cushion during periods of elevated energy prices.

At the same time, Malaysia’s economy remains
deeply integrated into global electronics and semi-
conductor supply chains. Electronics manufacturing
accounts for a significant share of national exports
and competes internationally on cost efficiency.
Freight volatility and shifts in global demand trans-
late quickly into margin pressure for export-oriented
firms.

Malaysia’s resilience lies in its specialization in
higher-value manufacturing segments. The country
plays a critical role in semiconductor packaging, elec-
tronics assembly, and precision component produc-
tion. This technological specialization reduces the
likelihood of rapid relocation even when operating
costs fluctuate, reinforcing Malaysia’s position within
the global technology supply chain.
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Philippines: Inflation sensitivity with consump-
tion-led growth

The Philippines is particularly sensitive to energy-driv-
en inflation because the country imports most of its oil
requirements. Rising global fuel prices quickly pass into
domestic transport and electricity costs, contributing to
broader price pressures across the economy.

During previous energy shocks, inflation rose
above 6 to 8 percent, prompting significant monetary
tightening by the central bank. Higher interest rates
can slow investment in capital-intensive sectors such
as property development and infrastructure while
also raising financing costs for businesses.

However, the Philippine economy is less dependent
on export manufacturing than several ASEAN peers.
Domestic consumption accounts for a large share of
economic activity, supported by a young population
and expanding service industries. Remittances from
overseas workers and revenues from the business pro-
cess outsourcing sector provide additional sources of
foreign exchange. These factors help sustain domestic
demand even when global trade conditions weaken.

Singapore: Financial stability and regional co-
ordination advantage

Singapore’s exposure to geopolitical volatility dif-
fers fundamentally from that of other ASEAN econo-
mies. As a global trade and financial hub, the country
is sensitive to shifts in shipping patterns and inter-
national capital flows. The Port of Singapore handles
more than 30 million TEUs annually, making it one of
the world’s busiest maritime logistics centers.

Shipping disruptions can alter trade flows across
regional supply chains, increasing coordination com-
plexity for multinational firms operating across mul-
tiple ASEAN markets. At the financial level, Singapore
absorbs the effects of global capital movements
more directly than manufacturing economies.

However, Singapore’s strong regulatory institu-
tions, deep capital markets, and managed exchange
rate regime provide a high degree of financial stabil-
ity during periods of external volatility. These char-
acteristics reinforce the country’s role as ASEAN’s
primary treasury and funding center, particularly for
companies managing regional operations.

What does country exposure mean for invest-
ment allocation

The country-level transmission channels outlined
above suggest that sustained geopolitical volatility
across ASEAN will not produce a single regional risk
profile. Instead, it is likely to widen the dispersion of
investment outcomes across sectors and economies.

Projects heavily dependent on imported energy
inputs, extended global supply chains, or foreign-cur-
rency financing become more sensitive to volatility.
Projects anchored in domestic demand, specialized
industrial ecosystems, or financial coordination roles
tend to demonstrate greater resilience.

For investors evaluating capital deployment in
Southeast Asia, the strategic question therefore
shifts from whether the region remains attractive to
which types of investments within specific economies
are better positioned to absorb external shocks.

ASEAN’s structural investment thesis remains
intact

Despite these transmission channels, the long-term
fundamentals supporting ASEAN investment remain
strong. The region’s combined GDP exceeds US$3.6
trillion, and several major economies—including In-
donesia, Vietnam, and the Philippines — continue to
record growth rates well above those of advanced
economies.

Foreign direct investment into ASEAN exceeds
US$200 billion annually, reflecting sustained supply
chain diversification and expanding consumer markets.
Intra-ASEAN trade accounts for roughly one-quarter of
total regional trade flows, reinforcing integrated pro-
duction networks across Southeast Asia.

With a population exceeding 670 million people
and a rapidly expanding middle class, the region con-
tinues to offer one of the most attractive long-term
growth environments among emerging markets.
Geopolitical volatility may alter cost structures and
financing conditions, but it does not fundamentally
weaken ASEAN’s structural investment case.

Instead, it increases the importance of disciplined
country selection, sector positioning, and financial
resilience in determining investment outcomes.

([ J

Source: www.aseanbriefing.com/news/how-the-iran-conflict-should-change-energy-supply-chain-and-market-entry-planning-in-asean/
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Dental Device Registration in China:
5 Key Points to Know

About the Author

Since 2015, Miriam Bandinelli has been
a Senior Account Manager at Cisema — a
full-service regulatory consultancy spe-
cializing in China and Asia Pacific markets,
founded in Munich and Beijing in 2002.
Based in Munich and specializing in Chinese
NMPA, CML and CCC registrations, she sup-
ports international companies obtain their
product certification and achieve regula-
tory compliance in China. She frequently
writes and presents on China regulatory
affairs and market pathways for life scienc-
es products and can be contacted at band-
inelli@de.cisema.com.

China’s dental MedTech market is one
of the fastest-growing globally, with strong
demand across dental implants, imaging
systems, high-performance equipment,
and advanced materials. International
brands — lItalian manufacturers among
them — continue to enjoy a strong com-
petitive position, especially in premium and
innovative categories where quality, preci-
sion, and brand reputation drive purchas-
ing decisions.

To succeed in this expanding market,
foreign manufacturers must understand
the regulatory requirements of China’s
National Medical Products Administration
(NMPA) and select the right partners for
product registration, post-market compli-
ance, and long-term operational strategy.

This article highlights five essential con-
siderations for dental MedTech manufac-
turers entering the Chinese market.

1. Start Correctly: Classification, Fea-
sibility, and Documentation Quality

Successful registration in China begins
with accurate device classification. China
uses a risk-based classification system, as-
signing devices to Class I, II, or Ill, with Class
Il representing the highest risk. The clas-
sification determines the registration path-
way, testing requirements, clinical evidence
expectations, timelines, and total cost.

Dental implants, biomaterials, and high-
risk instruments typically fall into Class Il
or Ill by default, Class Il and Il devices re-
quire clinical trial data, either from China
or overseas, unless exemptions apply or
sufficient predicate device data is available.

Manufacturers, especially those already
approved in the EU or US, should perform
a feasibility analysis to assess whether ex-
isting clinical data and real-world evidence
suffice for NMPA clinical evaluation or if a
China-specific trial will be required.

In addition, a comprehensive QMS doc-
umentation package must be submitted,
generally including:

e [SO 13485 certificate

e Detailed production quality control
documentation

e China GMP evidence for high-risk devices

Preparing these materials early ensures
timely progression through the registration
process and reduces the risk of rejection.

2. Choose the Right NMPA Legal Rep-
resentative in China

A critical early decision for any foreign
manufacturer is selecting its NMPA Legal
Agent — the mandatory local entity re-
sponsible for all regulatory communication
with Chinese authorities and lifecycle man-
agement of the registered device.

Companies typically choose among
three models for the NMPA Legal Agent:

The Distributor Model

Distributors may seem attractive initial-
ly, as they may fund or manage the registra-
tion. However, they gain access to sensitive
technical documentation and maintain full
control over the registration certificates.
This creates significant strategic risks: dis-
tributors may restrict certificate access,
block alternative sales channels, or limit the
manufacturer’s ability to switch partners.
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The Wholly Owned Subsidiary Model

Establishing a Chinese subsidiary pro-
vides maximum control but requires sub-
stantial investment. A subsidiary must
operate  China-compliant  post-market
surveillance (PMS) systems and employ
qualified regulatory professionals, which
presents a significant barrier for SMEs or
manufacturers with limited Chinese market
exposure.

The Independent Regulatory Consul-
tancy Model

For many companies — especially Euro-
pean SMEs like Italian dental device man-
ufacturers — appointing an independent
regulatory consultancy as the Legal Agent
offers the best balance. The manufacturer
maintains full certificate ownership and re-
tains the option to work with multiple dis-
tributors. This model also ensures access
to experts who manage both pre-market
registration and post-market regulatory
duties.

Manufacturers can change their NMPA
Legal Agent if needed, typically within sev-
en weeks, provided they have access to key
documents such as the NMPA certificate
and the Product Technical Requirements
(PTR). Unfortunately, many manufacturers
find that distributors have withheld these
documents, delaying strategic transitions.




3. Assess China’s Biocompatibility
and Biological Safety Requirements

The biocompatibility requirement re-
mains one of the most significant obsta-
cles for foreign manufacturers, as China
is known for having stricter and more pre-
scriptive requirements than many other
regions — especially for Class Ill devices in
prolonged contact with oral tissues.

ISO 10993 tests conducted abroad, even
in reputable labs, are rarely accepted by
NMPA. Local testing in NMPA-accredited
laboratories is therefore almost always
required for Class Il and Il dental devic-
es.Dental devices in China must comply
with GB/T 16886 (China’s adoption of 1SO
10993) for biological safety, along with
several dental-specific YY/T standards. For
dental devices which involve mucosal or
long-term contact, the risk of increased
test complexity and number of required
endpoints is very high.

Working with an experienced partner
who can navigate the Chinese testing land-
scape, choose the right laboratory, coordi-
nate every step, and secure a smooth issu-
ance of the biocompatibility test report is
critical for achieving a successful registra-
tion.

4. Understand China’s Increasingly
Strict Post-Market Requirements
China has shifted its regulatory empha-
sis from pre-market approval to whole-li-
fecycle supervision. This shift has led to
rapidly evolving and increasingly strict PMS
obligations such as:
e Adverse event reporting and continu-
ous monitoring
e Compliance with China’s current Good
Manufacturing Practices (GMP)

e NMPA-initiated sampling inspections

e Overseas factory audits for high-risk
devices

e Strict enforcement of updated manda-
tory standards (GB/YY)

Italian dental device makers, known for
craftsmanship and innovation, often excel
in pre-market compliance but must ensure
equalrigor in PMS, documentation updates,
and QMS adaptation to Chinese standards.
Non-compliance in these areas has become
significantly riskier, with sanctions now
ranging from administrative fines to revo-
cation of certificates, sales bans, and even
10-year prohibitions on manufacturing and
distribution of medical devices in China.

A number of global dental manufactur-
ers have recently received fines and even
had to undertake product recalls for dental
devices sold in the market for many years,
because their certificates and especially
the technical specifications listed in the
certificate appendices have not been main-
tained. This has led to NMPA inspection
testing failures.

To maintain certificate validity and un-
interrupted market access, manufacturers
must stay ahead of regulatory updates and
communicate closely with their NMPA Le-
gal Agent.

5. Explore Fast-Track Registration
Pathways: GBA, Hong Kong & Hainan

While most dental devices enter China
through the standard NMPA registration
pathway, recent regulatory policies have
created promising alternative routes —
particularly for products with high clinical
need and no domestic equivalent.

The Hong Kong-Greater Bay Area
(GBA) Pathway

Manufacturers can obtain Hong Kong
approval, which is faster, less expensive,

and largely voluntary. Once approved and
used in Hong Kong public hospitals, prod-
ucts can potentially be sold to designated
medical institutions in the GBA, providing
early revenue and real-world data (RWD)
to support future national NMPA registra-
tion.

This pathway is ideal for companies
seeking a staged entry into China, including
Italian premium dental brands testing mar-
ket acceptance.

Hainan’s Boao Lecheng Medical Tour-
ism Pilot Zone

Located on China’s Hainan Island, the
Hainan Boao Lecheng International Med-
ical Tourism Pilot Zone enables hospitals
to import unregistered medical devices
(provided they have home-country ap-
proval) to treat Chinese patients seeking
advanced technologies. Manufacturers can
subsequently leverage the RWD generated
in Hainan to strengthen NMPA submissions
for nationwide approval.

Both pathways showcase China’s focus
on accelerating access to cutting-edge
technologies, providing manufacturers of
innovative implants, surgical systems, and
advanced dental devices with faster market
entry and domestic clinical evidence.

Conclusion
China offers exceptional growth oppor-
tunities for dental MedTech companies,
particularly premium international brands
known for innovation and quality. However,
success in this market requires careful plan-
ning. When approached correctly — and
supported by an experienced independent
NMPA Legal Agent — the investment can
deliver substantial long-term advantages
in one of the world’s most dynamic health-

care markets.
®
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World Oral Health Day 2026:
FDI urges governments
to turn UN oral health

commitments into action

Landmark UN political declaration recognizes oral
health as essential to tackling noncommunicable dis-
eases

On World Oral Health Day (WOHD), FDI World
Dental Federation (FDI) is urging governments to
translate the oral health commitments recognized in
the 2025 United Nations Political Declaration on Non-
communicable Diseases (NCDs) and Mental Health
into concrete action.

Adopted on 15 December 2025, the Declaration
marks a significant turning point for global oral health
policy. Oral diseases affect nearly 3.7 billion people
worldwide , almost half of the global population, yet
they have historically received limited attention in
global health strategies. Their inclusion in the NCD
agenda reflects more than a decade of sustained ad-

HHAPPYMOUTH FWOHD2E

20 MARCH

TOOTHIE THE BEAVER 15 BACK

SMILE MAKES EVERY DAY BETTER, AT EVERY AGE.
IGAR, BRUSH TWICE A DAY WITH FLUORIDE
OOTHPASTE, GET REGULAR CHECK-UPS,

CELEBRATE A HEALTHIER, HAPPIER LIFE WITH US.

www.worldoralhealthday.org
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vocacy by the global oral health community, including
FDI and its partners.

Governments must now translate this political
commitment into national policies, sustainable fi-
nancing and integrated health programmes that
strengthen prevention and expand access to essential
oral healthcare-particularly for populations facing
the greatest barriers to care.

WOHD provides a global platform to mobilize poli-
cymakers, health professionals, civil society and com-
munities to advance action on oral health. Celebrated
each year on 20 March, the campaign highlights the
critical role oral health plays in overall health, well-be-
ing and quality of life.

This year also marks the final chapter of FDI’s
three-year global campaign, “A Happy Mouth is...”.
The 2026 theme, “A Happy Mouth Is... A Happy Life,”
underscores the importance of oral health at every
stage of life.

“From pregnancy, early childhood to older age, a
healthy mouth supports people’s ability to eat, speak,
connect and live with dignity and confidence,” said Dr
Anna Lella, Chair of the World Oral

Health Day Working Group. “Yet oral diseases
remain among the most common health conditions
worldwide, even though they are largely preventable.”

Oral diseases share many of the same modifiable
risk factors as other

NCDs-including tobacco use, harmful alcohol con-
sumption and unhealthy

diets high in sugar-making their integration into
national NCD prevention strategies both practical
and essential.

“The UN Political Declaration changed the policy
landscape for oral health,” said Assist. Prof. Dr Nikolai
Sharkov , FDI President. “Policymakers and govern-
ments must now integrate oral health into universal
health coverage efforts and national NCD strategies,
while investing in prevention. Strong collaboration
across sectors and stakeholders will be essential to
reduce inequalities in access to care.”

Achieving meaningful progress will depend on
strong cross-sector partnerships, including the support
of partners such as

Haleon (www.haleon.com)

fdic

FDI World Dental Federation



Smile Train (www.smiletrain.org/)
Solventum (www.solventum.com/en-us/home/)
Dentsply Sirona (www.dentsplysirona.com)
who help advance global initiatives like World Oral
Health Day.

“While global recognition is a significant step
forward, partnerships are what allow real impact to
scale. By working with organisations like the FDI and
its global network of National Dental Associations,
we’re able to turn global momentum into meaning-
ful action at a local level to deliver better everyday
health - bringing initiatives like World Oral Health Day
to life in communities around the world,” said Jayant
Singh , Global Head of Oral Health at Haleon.

“Everyone has a role to play in advancing oral
health. When we join forces across sectors, we can
expand access to life-changing cleft care for those
who need it most,” said Dr Ménica Dominguez , Di-
rector of Global Oral Health Programs at Smile Train.

Today’s global moment of awareness is a remind-
er that the real challenge now is to sustain political
momentum and turn this recognition into measurable
progress for people and communities worldwide.

“Oral health is essential to overall well-being and
quality of life. Real progress depends on collabora-
tion, and when private, nonprofit, and public health
sectors unite, we can strengthen prevention, expand

access to care, and improve outcomes for people
everywhere,” said Karim Mansour , President Dental
Solutions at Solventum.

The goal is clear: to eliminate disparities so that by
2030 oral health is recognized as a right accessible to all.

fdiC

¥ Warld Dental Fadaration

About World Oral Health Day

Celebrated annually on 20 March, World Oral Health
Day (WOHD) was launched by FDI World Dental Fed-
eration (www.fdiworlddental.org/our-purpose) to raise
global awareness on the prevention and control of oral
diseases.

www.worldoralhealthday.org

#WOHD26 #HappyMouth
@worldoralhealthday
www.instagram.com/worldoralhealthday
@Toothiebeaver
www.instagram.com/toothiebeaver

Contact:

Francesca Nava, FDI Campaign and Social Media
Manager

Email: fnava@fdiworlddental.org
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From the Brink to Belief:
Two years that changed

Bridge2Aid

I've been involved with Bridge2Aid since 2006.
Nearly two decades. Long enough to have seen incred-
ible highs, quiet graft, moments of real pride - and, if
I’m honest, moments where things felt pretty tough.

But nothing quite prepared us for 2023.

It was a hard year. A really hard one. Funding pres-
sures, uncertainty, and some very real questions
about sustainability meant the trustees had to face
the most difficult decision any charity ever has to con-
sider: do we continue, or do we close? At the time, |
was a trustee - not CEO - sitting around the table with
people who cared deeply about this organisation and
the communities we exist to serve.

What stopped us walking away was people.

We knew the depth of support we had from the
dental industry. We knew what Bridge2Aid meant to
the hundreds of volunteers who had given their time,
skills and hearts over our first 20 years. And we knew
something else too: communities across East Africa
were still being left behind when it came to access to
oral health education and care. The need hadn’t gone
away - if anything, it was growing.

So instead of closing, we paused. And we asked
some very difficult questions.

2024: Reflection, Challenge, and Change

2024 became a year of listening and reflection. We
spent time with stakeholders. We met new local part-
ners. We sat down with national decision-makers and
asked ourselves whether what we were doing was still
the right thing - and whether we were the right people
to be doing it.

Those conversations led us to work much more
closely with national oral health policy in Tanzania.
With the Chief Dental Officer, the Tanzanian Dental
Association and local partners, we began training a
different cadre of healthcare worker - people already
embedded in their communities, aligned with national
systems, and able to create long-term change.

We piloted new programmes. We expanded and
refined our Infant Oral Mutilation (IOM) awareness
work. We deepened our collaboration with Bristol
Dental School, exploring what ethical, socially ac-
countable global engagement really looks like in prac-
tice.

And we strengthened our governance, inviting new
trustees to join us - people with the skills, challenge
and insight we needed for the next chapter.

It wasn’t always comfortable. But it was necessary.

2025: Building Momentum

By 2025, our new strategy wasn’t just words on pa-
per - it was happening.
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We built on what we’d learned and extended our ac-
ademic partnerships, welcoming Leeds Dental School
into the Bridge2Aid story. Our programmes became
more focused, more locally led, and more firmly root-
ed in national priorities.

Slowly, steadily, things began to feel different.
Stronger. Clearer. More hopeful.




January 2026: Looking around and taking it in

And now here | am, in January 2026, and | honestly
can’t quite believe how far we’ve come.

This has been a collective effort in the truest sense.
Our small but mighty team. Our trustees. Our vol-
unteers. Our supporters. Our Fundraisers. Our local
partners. Our stakeholders. And the UK dental indus-
try as a whole, standing with us and believing in what
we’re trying to do.

Right now, 45 incredible people are travelling to
Tanzania with us across January and February. For-
ty-five people who have chosen to give their time,
energy and skills because they believe that together
we can improve access to oral health care for under-
served rural communities.

This week, our fabulous Programme Manager for
Tanzania - Annie - is working alongside a team from
Ikigai/NSK on the ground in Morogoro supporting
Dr Nila and helping shape our IOM and oral health
awareness “train the trainer” programme. They even
attended the opening ceremony this morning - a mo-
ment that quietly says this work matters.

Next week, 20 utterly intrepid cyclists take on the
challenge of cycling from Kilimanjaro to the Ngoron-
goro Crater. They’ve almost reached their £50,000
fundraising target, and every single one of them has
covered their own costs. That level of commitment
still blows me away.

The week after that, 16 volunteers will be join-
ing THEDI and Bridge2Aid in Mwanza for our dental
training and outreach programme. This includes team
members from Henry Schein Dental and Den-Tech.

And behind all of this are our Practice Unity Part-
ners, (directly funding the training of local dental
therapists), organisations who have chosen us as their
charity partners, our regular donors and those taking
on their own fundraising challenges - investing not in
short-term fixes, but in people and systems that will
last.

Looking ahead through 2026, we’re also committed
to further developing our partnerships with Bristol
and Leeds Dental Schools - not only to strengthen

ethical global engagement, but to ensure that people
facing barriers to accessing oral health care in our own
cities are not forgotten. Social accountability doesn’t
stop at borders, and the learning, relationships and re-
sponsibility flow both ways.

Sitting with Gratitude

As | sit here packing scrubs (donated by Happy
Threads), folding t-shirts, sorting cycling tops and
stuffing information packs for the next group heading
out, | feel an overwhelming sense of gratitude.

Two years ago, we were asking whether Bridge2Aid
had a future.

Today, I’'m watching that future unfold in real time.

Together.

| wouldn’t want to be doing anything else.

And none of this would be possible in Tanzania with-
out the continued support of the Ministry of Health,
the Tanzanian Dental Association, THEDI, Sibaba Den-
tal Clinic, and funding partners like Colgate-Palmolive
East Africa - walking alongside us as we work towards
a world where oral health really is for everyone.

If you’re reading this and wondering how you might
be part of the Bridge2Aid story - we’d love to hear
from you. You could volunteer your skills, fundraise
for us, become a Unity Partner, choose us as your
charity of the year, interact with us on our social me-
dia platforms, become a regular donor, or share infor-
mation about our work with friends and colleagues.

To find out how you can get involved, email shaen-
na@bridgezaid.org.

And if you’d like to support our incredible cyclists
as they push towards a staggering £50,000, please
consider sponsoring them here:

https://www.justgiving.com/team/peaktoplains

Thank you for believing in this work - and in what
we can achieve together.

Shaenna - CEO, Bridge2Aid
www.bridgez2aid.org
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